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Business English 1
An introductory course providing basic knowledge of business with concentration
on inter-office communication. Variety of business terminology and expressions are introduced
through related topics, i.e. office organization, staff and duty, telephoning, making arrangements and
appointments, social contact, business correspondence in the office (memo, notes, notices,

announcements), letters of inquiry, quotation, and ordering, applying for a job.
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Business English 2
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This course is continuation of Business English 1. This will include a study of
English used in correspondence dealing with complaints, letters of acknowledgement (granted and
refused), letters of banking transaction, hotel transactions, company reports, promotional language

(brochures) on tourism, etc.
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Managerial Accounting
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Organization and Management
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Production and Operations Management
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Adbvertising and Sales Promotion
ANHIDIUNIMUAZANNE N YUDINT TUBUT MITUATUNITUIO LAZNOANTTY
4 o J 1 a
maqgﬂﬁ’uﬂmmw Lﬁ@ﬂmummuqmuazﬂaq‘w‘ﬁmiTmymmazmmﬁummm NITINUAU
g}d' [ a o [ 4 a
mﬂ%ﬁ@Tmummazmmiumimw ﬂ1iﬂ1ﬁuﬂ3@]ilﬂ§$ﬁ'ﬁﬂ wﬂszmm uazmiﬂizmuwa
1 a = =K Ia 9 Ao A 1 a
mﬂmymmazmmﬁumima ﬁﬂ']eﬂﬂfilﬂﬂﬁu”l‘ﬂi‘ﬂWWM’J‘UQ”IHT“JJH@IHLLQS?NLﬁﬂJﬂﬁﬂﬂfJ

ngrinenetesnums Tuyaagmsduaiunmsne saudeessenussalumswaade lavan

MK 3601 M5U3HI9INMInan 3(3-0)
Marketing Management
ﬁﬂyﬁﬂmmﬁﬁﬂﬂmmm?mimmm@ ‘]J“VI‘]JWMﬁHﬁ‘UENI%jﬂ?ﬁﬁmi@mﬂ

a L4 L4
MIAATIEHADIUMTAULAL TONMEANINITADIA NITINURUNITAAIA Iﬂi\?ﬁ%’]\iﬁa'lﬂlla$ﬂ"lﬁ



87

a L4 a { a awv 4
'JL‘ﬂiW%WWQ@ﬂﬁﬁNﬂTi“ﬁﬂﬂJ@ﬂﬁﬂiIﬂﬂ ﬂ"lﬁ')ﬁ]ﬂﬁ'sﬂﬂ!!,'ﬁgﬂ']'iWﬂ?ﬂﬁﬂlﬂ?WﬁJig]}@QﬂTiﬂlﬂﬁﬁa'lﬂ
MIUUITIUADA ﬂ13L§@ﬂ@]ﬁ1@L‘ﬂTﬂNWﬂ Llagﬂ']iﬁWﬁuﬂﬁ'lllﬁﬂ\‘]Wa@]ﬁﬂl“ﬁ ﬁaﬂﬂﬁ]UﬂWiﬁﬂ‘HWﬁﬂ
a a @ 4 ] v o 1 1 a
fﬂi‘Uiﬁ?iﬂ?iﬂﬁWﬂiu;{"luNaﬂﬂﬂ!m 1A FOINWNITIAIINUIY UALNIITAUTTUNITADA

MINAAVINIG ﬂWSWQWQWTﬁ%gSLSﬂﬂiﬂﬁﬂﬁ" ﬂTi‘ﬁJﬂi’]\1ﬁ’ﬂifﬂiG]fl"lﬂl!ﬁ%ﬂﬁﬂ’)llﬂlmﬁﬂﬁ@]fﬂﬂ

J
MK 3603 nagnsmInain 3(3-0)
Marketing Strategies
ANy IMANMILazMINLNUNAgNEMIAaTa M3 1¥nagnidmsudiuaaiaLLL

J s A

4 | - 4
AN 9 ﬂaﬂﬂ‘ﬁlﬁﬂﬂ1§LLE‘T’N‘VHI@ﬂTE‘WINﬂ"Iﬁ@ﬁTﬂ AAYNTNWNITUVIVUNNNNITAATA NAYND

Q

]
= v

a [ v o 1 1 a 1 <
Lﬂﬂ?ﬂﬂﬂﬁ@ﬂﬂl“ﬁ’ 171 NITIAIIHUIY UASNITAUTAITUNITAAIA Iﬂﬂlﬁlﬁjuiﬁléjﬁﬂuuﬂﬂlﬂu

3 a A o 2 @ J v = 1
wIMaEzFFImIMsamamoite mgeRuaznanms llUszgndnueidnse 11

MK 4712  ;msaaassrnaiszima 3(3-0)
International Marketing
AnBIMANNT BuInNAA tazIsauTumsineanumsiud msdeeen uaz
1 a 4 Y A Y] Y AAa A [
msasulualszme nsinsizduazud lvflynudsasunzuadeunisninanonts
AuduanuaumsaainsznIdszme saudd@nsnmssdmaassgn lugduuuais
Y 4
ANYAZVOIFINITINMA MIFOUAZMIVBAVANTNMIMN NUINeTzHINszma ngszidiou

HAZAIATMININMIATEHI T e

MK 4902 mM5ideaan 3(3-0)
Marketing Research
= o % [ 4 4 4 Ao
ANHININNAINTY ’Jﬁi}ﬂﬁgﬁﬂﬂ ﬂiziﬂ%u HAagAITATUDINITINIAAA

av A A A Y av a d Y 9 a aa =)
NITUIUNTTINYANANA Lﬂiﬂiﬂ@ﬂi‘]ﬂil‘!ﬂWiﬂﬂﬂﬁaWﬂ NITAUATICUUVDUAAIYNAUANINADA NITIVYU

U



88

518911 M3Ive malasunlaimsiiideaaia gassa uazuur Tiulunmsiseaats mstiwa
ao J v A a o
o1 msdveaaraulszgndlFlumsaadulaniimsaaia sauda3Emsmainewaveants

Foaana I 195y Temilumsshaumazmssznougin

MK 4903  auanmemsaaia 3(3-0)

Seminar in Marketing

a

= a J=R a 1 o o A o Y
ﬁﬂ']slWLLag'JLﬂinﬁﬂﬁjﬂJuW"Wnﬁﬂ']iﬂa']ﬂﬂluﬁﬁﬂfﬂﬂﬁmﬂﬂﬂ'lﬂ 9 ﬂﬂﬂﬂﬂﬂ"ﬂﬂﬁiﬂﬂ
9. o A a
Uszavanuduia wiedumarlumsantduanudumsaaia Taedugine ludlsznalne uay
a [ ~ 9 o a o 9 = Y
‘ljiﬂﬂﬂ?\iﬂﬁglﬂﬁ‘l’lﬁﬂlﬂﬂ'ILHU\‘]']uﬁlUﬂﬁglﬂﬁllﬂﬂ TﬂEJuWL'E)"Iﬂ'JTJJE!Lﬁ%ﬂﬂﬂgﬂ?ﬂﬂ?i@lﬁ?ﬂuﬁllmll"ll

] v Y
Py vazldinmssaduuunluiasesiodluanuaulaluvngiu aaeasuiinisdnuigau

E4
=

{ o’j 4 A d a a
ﬂWQﬁWUﬂWﬁ@ﬁW@H@ﬂﬁﬂWﬂﬁ ﬂﬂulﬁﬂlWNWuUﬂigﬁUﬂ']ﬁﬂlﬂﬁ\?“l/lNﬂWﬁﬂﬁ"lﬂ!Lag‘ﬁﬁﬂﬂ

Q

A
raon
MK 2202 WgAnIsudu3laniunalngaannssu 3(3-0)

Consumer Behavior and Industrial Market

a A

Anp19NENan1eNTAaIaNiliaengAnIsudUs Ina ANULUAZTUNUINYDI

v
A a 1 [

a a a o J 091} a 4
W‘E]ﬁﬂﬁﬂJé}UiTﬂﬂﬂMﬂﬂ‘ﬁWﬁ@ﬂﬂTSW'ﬂWﬂWa@]ﬂﬂlmq@lﬁ']ﬁﬂiﬁi] i?NﬂQﬁﬂBTLLﬁVJLﬂﬁW%‘H%@?Ja

U

9 a 9y A @ Iq 9 J a o 4
lannuganssudus Inaunlsuuazdszgnaldlumsesnuuunagninann maigaaning sy

MK 2302 msWaannaasam 3(3-0)

Production Development

Y @ J o

) @ a o [ !
ﬁﬂy']ﬂ'lﬂiﬂ’ﬂlﬁl ANUFINTY 'Nlﬂﬂigﬁ\if‘{‘llﬂ\?ﬂTiW@lu”lNﬁ@ﬂﬂ!Wl mmuﬂuﬁgfm

g Q q

a o 4

9
@ @ [ a o 1 a o d a ]
NWAUTINAANUN mu@auuazmzmumﬂummmmwamwﬁalwmmzWammmmu AN



89

o & o a o d 4
ﬂ’lﬂll’L’nlﬁﬂ!,Lagﬂ'J'lﬂJé)illﬂﬁ'JGlUﬂ'ﬁWﬁJUTW'ﬁﬁﬂﬂ!m ﬁ'J‘JJﬁ\‘lﬁﬂ‘BWfJQﬂﬂigﬂ’l’)‘]J‘lJ’f)\ill'lﬁﬁj'lu
a o a&’;’ @ Y N [ a Y
nannmaneluszavdsamatazszauaIng ﬂg'ﬂlﬂﬂwTm%ﬂﬁlﬁﬂjsﬁlﬂﬂﬂ‘]Jﬂ'lﬁNﬁﬂLLﬁZﬂ'lﬁ“lNﬂlu']
a o 4 ] o A : [ @ a o Ja
HIATTTURAAANUN wmmmﬁiuwﬂ%a‘Uuamﬁm%’mmmnmmmgmwammm 'J%ﬂ"liﬁ%}%i

[ 4
nasgutazaaui tazyminaiunnmsiaundadausitaymssanasgiunans aa

MK 3303  MS9amsasaum 3(3-0)
Brand Management
= [ 4 4 = A
Anpnunuie Jaguseasn evddszney nquf uulfa tazlszinnvens
Y
Fui Juasulumsadwanaudl MsdteaaiatumIas uaIIadua maduendnyaitas
] Y a 9 [ 1 a 9 9 a 9 Y o < 4 4 a 9
anuuanaItasdudi msdayamaadud msadwandumldnudioled nagniasdud

]
~

9 o [ Y as ] a 9 9}0‘; A
PlsFuSumMIuUsTy 1agIsMISNEINITUM IR 98U

% 4 U Y =
MK 2402  msdamamaauazmilan 3(3-0)
Wholesaling and Retailing Management
= o w [ 14 9 1 Y
Anyinnunune anudinn Usean nagiaglszassuosmsAiadaaznisn
[} 'L 1 v Aa 1
1an nannaa lumsdeniuddaaziudilan msdadulaniamsnainvesdudidaay

Y Y a ° a o o . Yo ¥ Y 1 Yy Y a A N
fl"l‘l!ﬂ'lﬂaﬂ mimwuﬂL!,u’mﬂmiimin‘vimﬂ‘ﬂﬂmmmmuaximmﬂaﬂ NITLADNNUANAIVUDN

Y Y 1 Y Y = [ v Y Y 1 Y Y = o [
Fumauazi ualan MItanazanuaIIUAIFIasI IuAUan  N15IURURLaZN1TIA

a o '

¢ Y Y Y YA o A Yo 9 Y 1 Y Y (A s
29ANTVBIT UM AU I UMan MmsfaenNanf U NNV IuMdaz s umilan NagnDd
v

' a o Yo 9 Y 1 Y =
ﬂ’lﬁﬁ\ilﬁiﬂﬂ’li@]ﬁ’lﬂlla$ﬂ’lﬁﬂ’lﬁuﬂi’lﬂ’lch’iﬂ‘]Ji’luﬂ’lﬁ\nlagi'luﬂ'lﬂﬁﬂ

MK 2403 mM3dade 3(3-0)
Purchasing
= [ = a d‘ [ [ dy [ 4 (% dy
ANHIYIANNIT 'VIE]‘HJ;] LASNITUINTITITULNYINUNITIALD NITIADIANINITIAYD

a

H Y
mMifvuatazaIdenuauianandual 3 ImMstiruaiiuIuduAIfizde miiasan



90

k4
adov A

k4
u,azmiﬁmuﬂﬁqmznaﬂumﬁ% 3%‘ﬂmﬁaﬂuazmﬁmgmawm ITIAYDUVUAN 9 ulgue

A

zﬂy [ a =® =K ag [ d" Y a a A
FOUAINITHAA FINOIANHNITNITAIUANUASATIVADUNITIAYD e linadsednininlu

[ dy 9 [ Lﬂy
msﬂwmmzaﬂmunuiumsﬂma

a  da a ¢
MK 3404 MInaamaivgatannseund 3(3-0)
E-Marketing
=2 v o a 1 a J a a J <
ANHIANNANNUINNTINITECHINOUNDIIUA ﬂﬁ&ﬂﬂﬂl@\iﬁiﬂﬁ]ﬂﬂﬂ”ﬁlﬂﬁlu@]
a Y Aa a J 2 9 a a s 2 A A
Wf]ﬁm'iimjuﬂﬂﬂuuﬂummmm Qﬂﬂmawa1ﬂmaﬂ§iﬂﬁ)1u®umaiguﬁ IATNUONITOAINUU
a <3 a a < ] ) ] ad a
’e]umm!m@ milﬁuaﬁm&ﬁuﬁ}muaum’oiu@] miimmmméjﬂﬂmwmﬂ msﬁmmﬂmauﬂﬂu
] ] Jd a J <
?j‘]JLL‘]J‘U@'I'N 9 19U B2B  1ag B2C ﬂaqm‘ﬁﬁauﬂizﬁumﬁmmmﬂ‘uuaumaimﬂ ﬂ']ﬁﬁ%j']\jﬁﬁ']
A v < s a ) aa a o A 4 g4 v 9A
ﬁum‘uurmllcm NIUITNITINAINAYTEUVLANNITDUNE L‘V]ﬂ'Llﬂﬂ1§l,llaﬂu@j!ﬂﬂﬂ%iﬂﬁlﬂu&!cﬁ@

MsMAaRa1eduITLSRI0 e-mail 18 e-commerce TIN5 IDEGNR

MK 3405 Tlaigimuuezladafindmamsnain 3(3-0)

Supply Chain and Logistics for Marketing

1 a 9

Fnwinnurnenazanudidyves Isalmunas Taladndiidegsnodiu

nmsaa1n manauszuulasadnd unumveslasaandiiineisygnonazesdinsa1g q

szuvasaumsaauladaand mismuams 1FuTmagnd msvuds msnuwumsiasimiie

M5U5H13 AuAIAIRE NFEIUMsFade mssansAunngs mItam3idag MmIussafuy
a gda

@ J a a A a va a a J @
N15InedAns lavaandnilsedniain NITAIUAY ﬂ"li‘].];]‘iJ@N'lU?%}']uIaﬂﬁ@]ﬂﬁ NI1FIANIT

Tagilnuuazmsthnagniau lavadand lUfia

v o d
MK 2502 msisemauiusmemsama 3(3-0)
Public Relation for Marketing
ﬁﬂ]&lWLLH’Jﬁﬂﬂﬁdﬂlﬁ§Mﬂ15ﬁa1ﬂ AITUNUY ﬂ’)ﬂJﬁWﬁﬂJ HagUNUINUYBINITG

[ 4

v o A 1 a 4 a { [ [ a A
‘]JﬁgfﬁJWL!ﬁdﬁWﬂﬁiﬂfﬂ ﬂﬁgﬂ'JL!ﬂTﬁﬁﬂﬁTﬁ“ﬂ'Nﬂ'ﬁﬁa'lﬂ wIAANeINUMIUsendaunus onsna



91

s o 7

@ @ 1 a @ @ J a
VoI SUsEMTUNUTNUAONAANUNLAZNITADIA NTEVIUNSUTTIITUNUT NINTTUNIS
=1

v o 4 a a v o I ]
Uszmdunusniensaala JINONNAYNT NAUA nagdsmsdsemndunus luriisaudszan

RN

MK 2503 MMIaa1aniNensy 3(3-0)
Direct Marketing
ANEIMANMI ANUEINTY HAZIUIAANIINUMIRINTAAIANNATI NTZVIUMNS
A A 9 4 ax o a 9
YOINMIADIANWATI ToN1F1UNITAAIANIAT ﬂagmmmzqmmﬁ‘lumimmumsmummam
A @ 1 4 9 am = =
NNAIN ﬂﬁﬁ@ﬁ”l'ill‘ﬂENﬂ@}lQﬂf’ﬂl‘ﬂTVf1118@’JEJ’J‘ﬁﬂ"I'i‘VINﬂ”IiG]aTﬂ‘VI”IW]iQ @ﬁﬂﬂ%UﬁﬂBWQQ‘ﬂiQﬂ”l

LLEISLLU’JVINLLf%}ll"lIGluﬂﬁﬁ?ﬂﬁﬁaimﬂﬁ@]iﬂ

MK 2504 M5@0a13nsnaauuuysanms 3(3-0)
Integration Marketing Communication
Anmranyazna luazanud1AgueIn1I@oa1TNINNITAAIA NTEUIUNIS
A0A1INIMINAA MTADAATIND IUNTAUATUAITAAIA MINAUNAIUIATDILO AT AU
d‘ 9 a Aa A d‘ d' d‘
msamame Iiinalsz@ninmwnemsdomsnunsaaaigega JJunumsdodsnisnaia
] a A 9 d‘ A d’ = 4
melunazmeuenniienu matauazmsaenlgniosle lunmsdons saudimslizyna

Aad d‘ 1
’J‘ﬁﬂﬁE‘T@E‘Tﬁ‘ﬂﬁﬂﬁ@]ﬂ?ﬂiugﬂlmUG]N il

MK 2602 MSUSHISMSNY 3(3-0)
Sales Management
= 9o Y A Y a 7
ﬁﬂ]elT]J‘VI“IJ1‘1/]!LﬁgﬂQWNﬁTﬂmﬂlﬂﬂi1uﬂ1§ﬂ118 W“LH‘I/]GUENQ‘UiWﬁQ'IuGUW ﬂaqm"lu
ﬂ1§ﬁﬂlﬁ@ﬂ1"lﬁﬂﬂﬂ"lﬂﬁl AIUAN ﬂimﬁuwa LLﬁ%j]j\iGlﬁ]Wﬁlﬂ\‘ﬂu"lﬂEl NSINURUNITVIY MTNHUA

J as J o
NAYNITNITVIY ‘i’JiJﬁQ’JﬁﬂﬁWEﬂﬂiﬂ!ﬂTﬁ"lﬂEl MINHUA A8 Lazaudseanumsve



92

MK 3604 ﬂ]i%Jﬂﬂ15531J‘]Jﬁ1§iﬂ!!‘ﬂﬂ‘ﬂ1ﬁﬂ1iﬂa1ﬂ 3(3-0)
Marketing Information System Management
ﬁﬂ‘HWﬂ’JﬂJ‘H‘NWﬂ ﬂ’ﬂilﬁWﬁﬂlu UNUIN ﬁfﬁ‘ﬁ HAZUUIAAVDITZ VAT TUNAN
A13AA1A NIzUIUMIHANTTUUaTawmalunudiumsaaia nsdszgnaldldszuu
saumaniamsaatadisumsanaulaluaunienisaaia Llﬁ%ﬂWii%i%UUﬁWiﬁut‘ﬂﬁ

e msamaiomsuusiulugadoyaiinms

MK 3605 msansnrBaSnamamssana 3(3-0)
Quantitative Analysis for Marketing
Any1szuuMIAaIa ANUFuRUTsEHINMsAaIRiUaWINAREY SEUUTEYA
1178150n19013aa19 ANtz nquinsdadula M3iadoduA Msnaamasng

Y
M3 115U nFUd Y MATANITAITIA LHATMTVUA

a d d
MK 3606 M3AAIIHUAZNSNENITEDAVIY 3(3-0)
Sales Analysis and Forecasting
=2 = a = L4 s
ANMIDIUIAA NYVY 1ATNITVIUMIT TUMININTBlBoAY1Y QUlaanAnig
{ 1 a a L4 a a
MIAaIANNNANTENUADIDAUBVDIFINY TINDIUATITHANIZIATHFNILAzAIIAdoNN 1 T
HAZNIGUDNFINIAN 9 AHONTWAADMTNUUAZNITANAIVOIOAVIY ANBIDUNATALDE
A A A 9 o ;’f z ag a 4
inseslenlFlunsnensalsonvis N luszesdunazIzoze1d AaAIUITNITAUATIZHIAL

P i (A
wennsaitun Iuvessonenield luaniizmsnaasunilas

MK 2701 dadzmsue 3(3-0)
Salesmanship
= ya a 9y a Y]
ANHIANUUY ﬂﬁ%‘]J’J‘LlﬂTi‘lJ'IEJLla$ﬂ1§ﬁl%ﬂﬁﬂ$ﬂﬁ‘mﬂ Wi]@ﬂﬁﬁi]@‘ﬂiiﬂﬂﬂ‘ﬂ

a 9 = [ 9 ga A J o % o
ﬂ'lﬁ'NQLLWL!ﬂ']ﬁGUTEJWIﬂuﬂcluﬂ']'illﬂ%jﬂ]uﬁuﬂﬂ’llﬂ‘ﬂgﬂﬂ"l M3 l¥anINe Lgazuumﬁuwuﬁﬂlu



93

= [ Y 2 @ A Y=
ﬂ"liﬂi%ﬂ@‘ll’fﬂ“]fwélﬂﬂﬂﬁlliﬂﬂiﬂﬁulﬂﬂiﬁuﬂmﬁiJ‘UGl‘lJ’éNuﬂ‘lﬂfﬂ/]ﬂ WIUIINITTYIUTIULAS
ada o = a v Yo Y
LAAAANAVDINUNITIUUY i?ilfl\imﬂuﬂaluﬂﬁllﬂulﬂlﬂtl_lﬁ?iﬁﬂﬂgﬂﬂ1
MK 2702  msaaiagInaneuiian 3(3-0)
Marketing for Tourism Industry
o o 4 1 { 4 a
ﬁﬂ‘HWﬂ’ﬂiﬂ’ill1EILLﬁ$ﬂ’ﬂi]ﬁ’1ﬂﬂ]ﬂl@\1ﬁa1@Lﬁﬁ)ﬂﬁﬂf)\ilﬁﬁl’l ﬂﬁﬂﬂ‘i%ﬂ@ﬂ"uﬂ\‘i‘ﬁqiﬂ%
1 A @ U Y a 1 A a o 4
NaINny" fﬂﬁ’1]ﬂﬂi%&ﬂﬂﬂﬁ]m@ﬂﬂ'ﬂ‘ﬂWﬁN"miuﬁiﬂﬂ‘ﬂﬂﬂm‘c’n NITAUATICUTDIUNITULASTNIN
[ o J o [ a 1 { o
LL’Jﬂ%@iJT]NﬂﬁLHN‘Uu NITINURNY uazmﬁuﬂﬂaqmmwiugﬁﬂwmgﬁm ‘IJ"LIJU?H ﬂ"l'i!!,i?]jllsll

[y @ a 1 { a 1 { a [ 4
ﬂﬂ]uﬁ1 L!a%ﬂWiWﬁNU']ﬂWﬁGlﬁ?ﬂ‘ﬁ‘iﬂ‘ﬂﬂﬂﬂlﬁfn 5'3115\1ﬂ"liﬁﬂ‘]sﬂ@]ﬁ?ﬂ‘ﬂ'l\‘]ﬁiﬂﬂﬂ@ﬂlﬁﬂ]t%’ﬂﬂuﬁﬂ‘ﬂ

MK 2703  Msaaagsnolsausy 3(3-0)
Marketing for Hotel Business
ANMIANHAUZNITAAIAVOITIND 15 IUTN MTAUATUNITUIUT2INNAI 9
9 A =R Aax R AL
M3 laban Mylemsdeasmsaaiauuuysanms Tuaulsasy 9mdsmalsemduiugly

2
WUBTUAN ) YBIFIND 159UTU 019 AURHBIND HoITAed Ho9e1M1s tazHoslszauduuu

MK 2704 ﬂﬁﬂﬁ"Iﬂijﬁﬁ‘i]ffﬂﬂ1ﬂ1§!!ﬁ$%}11«!®11’iﬁ 3(3-0)
Marketing for Restaurant and Food Shop
ﬁﬂ‘]&l"l‘ﬂi$Lﬂﬂﬂﬂﬁﬁﬂ@TﬂTillag%IWu@'l‘lrﬂi nszuIUmMsvsuazAatdzmsvielu

o Y

ganenammsuaziueis mdudsumiveluginenammsuaziiuers maud luilaym

-]

v a A @ @ 4 @ a o
I@fJGlG]S)')Viﬁﬂﬂﬂ?ﬂﬂﬂlﬁzuﬁgfﬂﬁﬁ'ﬂWﬂﬁ"lfJﬁll‘WL!‘ﬁ ﬂ?iWﬁNHTﬁiﬂﬂﬂ@]ﬁ?ﬂ"lillagéj"lufﬂﬁWﬁ

AuANTALAZIAAAYDINUTNIIUDTNITNA TuD0ITNsadvanaNAnoIUAAAIAITILAY

 RUGRIAT]

d
MK 2705 NMIAANATIHNIINNIUNHATUASTTIN T 3(3-0)
Agricultural Industrial Marketing and Cooperative Marketing
Anpszunuazvihimisaiamnyasiazavnial ununuazulewevesiguiai

] 9
NEINUMIANANEAT ﬂﬁi’Jllﬂ’QllWﬁ@]Nﬁﬂ”li!ﬂkl@]iillﬂi%mmmg@N‘]J'ESWIﬁ msﬁmmauﬁﬁ



94

a § a o J a 4 [ a o 4
Tuaaianyas 35MITIVTINUAZMIFOHAANUNINTUITNANNT NITTANIATTIUNAAN DN
a o S o a
AUANNBAT NITAA NITATIIAUNIN MINVSNET azmsulsjiraananiamsinbas ms
MUHUAUNUMITHEA IBNIADguA1F918 NsdanuIunu Msmdyyudenudu1Fn

Y o w 9
UBINA {Iﬂmmazummammﬂ%

MK 3706 msaaaaumlenai 3(3-0)
OTOP Marketing
= ) (% a Y d'd 1 a
Anerunumuazanudingyesdua Toned Nlideguyunaz sz ULIATHINY
a o v As 1 0o < a Y A 4
nuraavesnsaaialenol fedeilinanenudusevesaualenol daadouvosyury

a A

' , . . :
ﬁl‘ﬁlﬂgﬁﬁllg]i’)ﬂ”lﬁ/]”l‘]j"iﬂfﬂﬁuﬁ"li’t’)ﬂ@ﬂ M5NWRUMTAaIa lonoil ﬂaqmmqmmmmﬁa

dudrlenel msadasdudrlugsneloned sraudsdnuilynazgiassalumsduiu

a 9 @ AR A o 9
ﬂ1i@]a1ﬂﬁuﬂﬂ@‘ﬂ6ﬂ uazﬂﬁmmimmmuﬂmmmmnwqmwmuimmmmww

MK 3707 Msaaaaumiaenisy 3(3-0)
Marketing for Handicraft Product
Anwineanudidyvesdudinonssutaziuiaonssuveuaazionu

ATZUIUMTUAZNMITANMINNMTAAIAVDITUANTADNTIY MINaaaadudiaonssulasls

s P 4 Y, ' a 9 Yy A =

NAgNEMINAIALAL aINITAS190IANING Ini ) mndum luiesdu aaeasudnilynas

a 9Y o 3 1 d‘ ) o Y U 1
gilassavesduAniaonssunelunaz avdsamaioinnsimuauuanilumsud luilymedis

Hlszansonuazilszansna

MK 3708 mseaaiadannuazaunnasn 3(3-0)
Marketing for Social and Environment
AnyinnuvulonazaINd1AYyYeInITAalIAtiodIANLAL AILIAd 0N

o J d v o o
'N]Q1J§$’L"’Nﬂ!,La3E)\‘]ﬂ“lJi3ﬂE]“lJﬂl@\iﬂWﬁi]ﬂﬂ1i‘Vl'l\iﬂ15ﬁﬁ'lﬂ Iﬂﬁlﬂ1ﬁﬂﬁﬁﬁ\1ﬂ3\l ’ﬁﬂ'l‘WLl’Jﬂfallﬁ]il uag



95

= 1 Y Aa Y a = a [ A Y [
mmwwaﬁl%izmwmwammzzg‘uﬂﬂﬂ ﬁﬂ}lﬂlu')ﬂﬂlla%ﬂi“D’ﬂ]u"lﬂ"l'i@]ﬁ'lﬂ“l/]L‘NLUUﬂTiﬁﬁ"lﬂﬁﬂﬂﬂJ

2 4 o a {aa @ J
Llagﬁ\umﬂ'gﬂﬂ ﬂmﬁ’]ﬂWi@]a’]ﬂlWA@ﬁ\iﬂﬂllagﬁ\unﬂé}@uﬁﬁ@ﬂ‘ﬁwa@]@ﬂ1§ﬂ§‘ﬂﬂﬁq°ﬂ‘ﬁﬂ’mﬂ’lﬁﬁﬁ’]ﬂ

a A Y Y o a Y}
"’Uﬂ\iﬁﬁﬂﬂ !W@l!ﬂ‘lm{lﬂgﬁ']ﬂ']\‘]ﬂ'luﬁ\‘]ﬂilllagﬁ\umﬂaail

MK 3709 »5aa1ausms 3(3-0)
Service Marketing
AnbIANYNIY ANUdIAYVoIAa1ADTNIT tazlszinnvesaalauinig
mMsTnnzidunadentasqlasdvesnainuimg nszuaumslunmsliusns menauny
MIAIALTNT TIUDIANEINAgNERAASUATUTAIT 5191 FINWMTIASIMLIE LagmTduasy
m3ama Mmsnaadeduiusiazmsaanuuuyilsdenila aaeasudsmssamaganinluay

vims msud luilymlugsnausms vazuuamalumswannwinauuinmsg

MK 3710 msamameduius 3(3-0)
Customer Relationship Marketing
AnBIUNLIN ANNdIAY LazueILUIAAYEINITAA AT IO NS N1TAAIA
aoduiusfunganisudusian dunsunisiimsaainmeduiug nseenuuunagnt
mIaadIedNRUT MItunumMsaaaaeduius 3smssnignmilegiiunazmsnignii
TmiTasms 1¥msaaamoduius msadgeaviodr Tsunsumsaaaaiodusius miad
duiusamnunguaaianieluesnns nquduieilasomsnan danatanenmsaaia uazWusiag

a 4 v v A 9 o W Y Y
NN[IND llagﬂaqm‘ﬁﬂ’liGla']ﬂﬁ'lflﬁuwuﬁlﬁﬂﬁ§1\1ﬁuwuﬁﬂ’]WﬂUQﬂﬂ11u5$8$EJTJ

MK 3711 ﬂ1§ﬂﬁ1ﬂlﬂiiﬁl§ﬁ% 3(3-0)

Economics Marketing



96

v
= [ Aa Aaaa A 1

ﬁﬂlﬂﬁaﬂﬂ"lillﬁ%ﬂ’)']ilf?'lﬁﬂ]uﬁ$‘U‘1Jl,ﬁ'§°1elﬁﬂ%WN@%ﬁWﬁﬁﬂﬂ?iﬁ?LﬁuQWHﬁjTu
a a Ly o a 4 [ o a
N13AATIAVDI[INT 'J!,ﬂﬁWZﬁ'ﬂﬁ]’ﬂEJ“I/INLﬁi‘]&!ﬁﬂ‘flﬁflWﬁﬂﬂﬂ’ﬂﬂﬁ"ﬂiﬂllﬁ%ﬂ?TN%MlﬁaﬂﬂJ@\iﬁﬁﬂ‘ﬂ
=R =R a Y Yy Aa a d‘ 1 Y
i’JlJfl\iﬁﬂ‘lﬂl"lWi]ﬁﬂﬁﬂJfﬂﬁélslﬁ]'lfJGUENQ‘UiTﬂﬂiuﬂTJz&ﬁﬁEﬁﬂﬁ]‘ﬂﬂNﬂu E‘]JLL‘UTJ‘UENﬂWiﬁQ“V]HGlH
@ a 4
AATAUVDINTIATIUASIONYU i’Jllﬁ\i’)&ﬂi?%‘l’i{IﬂJuWTLLagl,LU'JVI”NﬂTiLLfQ]Ml"U‘ﬂﬂJuﬁ”Wn\iﬂ”liﬁa"lﬂ

o A a Yy Y a Y <
aummmmﬂmasmmgﬂfaTﬂﬂiwaaﬂmmguazmygmﬂmummmmﬂuummﬂ

MK 3712  PSAa1AMSNIN 3(3-0)
Sport Marketing
= o = tﬂ' =S
ANYIANUKHLIBLAZANNTIAYVOINITAAIANIINN NTaaIatnenITnw Ty
1 tﬂy Y] o = 4 =S 9
sUnuuag Augrlunisdaiinisaaianisnm oeflsznoveamsaaiansnm Insaasng
= v A Y 9 ] =S 9 =S 9
VBINITADIANITNW MTIANINTTU I asAndpINUAAIANITAWT P15 1FMITAAIANITANT IH
M aNAUANNNIaU NM3aen IFuMaINe MBI UMIAAAMINIYN NTVTHITMIAAA

AN msﬁ%’nua:ﬁwmmmammiﬁm tazmMsdsiiuNansnaIANs NN

MK 4904 igrditaumanmsaain 3(250)
Special Problem in Marketing
=2 A v ] a 1 o Ao o Yo
AnyInTaiaIeg19NIMsAaInvegInalsznais q Tuilagriundidelasy

a 4 1
anwauls Jeszdanimnadouniimsaaia drulszaunumsaaiauaz Temanieinmsnain
a 4 o a 4 [
Tagl#imsAnbigaIuIngsne et wamsanunimszianrguesilym uazldnanues

o 3|
ngunumsaaia ndmuailunseunazuuanalumsud v

3. agadvnlfiduasilndszaumsaiinin
MK 3801 mM3naadiang 2 (90)
Marketing Dummy

5183%1NAAUTIUNDY : MK 1101 HANMIAAIA  H3D



97

<3 @ % o
TAsANUIAUFDUUDINTTUMINAUINANFATU T2
A1
=® a I'd = 9 o 9 o
AN AN waukau tazlszurangeniemsaaiaudninnlelunisi
Y Y
§3NI9180INNMIAIR TagmstaaeuiEn1aee negsnasiasanumsaaIadu uaziinwg

ady v = 79 I a o ' Y s
‘VIN‘VIE]HQTlhlﬂinﬂﬂﬁﬂﬂ'lﬂhlﬂﬂigQﬂﬁi%iuﬂ"ﬁﬁﬁﬁﬁ%ﬂﬂﬁ Iﬂﬂﬂgﬂ"lfﬂﬁﬂ"liﬂilﬂﬂﬂﬂlﬂﬂﬂ%ﬂiEJ

da
MK 3811  maessielnlszaumsaimninmsaaia 2(90)
Preparation for Professional Experience in Marketing
3187%1NAAUTOUNDY - MK 1101 HANMIAAIA 13D
[~ o [ o
TAsANUAUBDUUDINTTUMINAUINANGAT T2
A1
= 9 o o = Ia = 4 =)
w3gANUNIpNTHITUMIHNsza UMl ImFNaaInlasmsszgndngu]
A = ] a ' ] ~AR
NIMIAAIANEMIANEINMZIazuU TuyveIgInalszinnas 9 luaaia Tasmslsnsdimny
A o = s 2 FY Y o a 1 9
YI0ADIUNTAIA09 TINDUATIUANUNTOUNIAIUNNE TUNITHINY 019 NTUAIAE NT 1Y
9 a J 9 = % 1 o a A
M1 M3 lgasunaaes mslamalulagnianisaaiaaislvy vagmswauyaannin o
ausodsuduinduannaden tazinau ldegailssaninin tazasuad a9 seuTIn

a 1 Ia a
11BN noUBNNNUTLAUNIAIITNIT



98

MK 4801  msandszaumsadmnsnmsnan 3(250)

Field Experience in Marketing

= a = 9 1 (%
PjﬂﬂigﬁﬂﬂﬁﬂlQ%W%Wﬂﬂlﬂﬁ@lﬁWﬂGluﬂ'ﬂTHﬂ3$ﬂ@UﬂWiiuﬁu’JﬂﬂumﬂﬁﬁﬁUWﬁ

a

v A A 9 A 4 A S (=R A9 A
§yaenng Wiseenwu Meldminiuquauavese1nsdimen wiee1150NTne Taeliduing
' o 0 o & y ¢ o ¢
yosntrenuniniugaeslidwuzii Fee1ndalddnlszaumsaliing niodniszaunsol
o a A =R 4 o a P Y a 9Y o a
uazilasamsiiay wiodnUszaumssivazimainus eldifannug finye wand uaz

o { { @
szaumsainaneriunudiumIaan



	                       Agricultural Industrial Marketing and Cooperative Marketing 
	  Marketing Dummy  


